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Industry: IT Technology

Beacon Enterprise Solutions Group, Inc (OTCBB: BEAC) Beacon Enterprise
Solutions Group is an emerging global leader in the design, implementation and
management of high performance Information Technology Systems (“ITS”) infrastructure
solutions. Beacon offers fully integrated, turnkey IT infrastructure solutions capable of
fully servicing the largest companies in the world as they increasingly outsource to
reduce costs while optimizing critical IT design and infrastructure management. Through
an integrated team approach, Beacon offers a broad range of products and services

including IT infrastructure design, implementation and management, application
development and voice/data/security system integration, installation and maintenance.
Beacon’s client roster includes state and local agencies, educational institutions, and
over 4,000 companies ranging in size from mid-sized companies to the Fortune 500.
Beacon is headquartered in Louisville, Ky., with regional headquarters in Dublin, Ireland
and Zurich, Switzerland and personnel located throughout the United States and

Europe. For more information please visit www.askbeacon.com.

Beacon Enterprise Solutions
(OTC BB: BEAC)

1961 Bishop Lane
Louisville, Kentucky 40218
PH:(502) 657-3507
www.askbeacon.com

Investment Highlights

o/Beacon recently announced $50 million in new contracts \

e Issued broad guidance for FY 2010 that will see forecasted revenues within a
range of $32-$47 million

¢ Increasing profitability from our organic growth
The company is expanding its geographic presence as it places team members
on the ground to service new contracts
Beacon’s senior management team has over 100 years of combined industry
experience and the Company is well positioned to capitalize on the current
opportunities in the market
e Several Fortune 100-500 marquee clients
SELECT FINANCIALS e Beacon offers unique, cost saving network infrastructure management services.

e The company has recently secured multiple large network infrastructure projects

Kand is aggressively marketing its global ITS managed services to its existing

Investor Relations Contact:
Alliance Advisors, LLC °
Alan Sheinwald, President
PH: (914) 669-0222 o
asheinwald@allianceadvisors.net

Fiscal Year

End: Sept 30

customer base
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Current Price

(6/15/10): $1.85
52-Week
Trading $0.30- $1.94
Range:
Market Cap: $40.5 million
Shares o
— 30 million
Outstanding: Infrastructure Global ITS Infrastructure Management,
Management Design, Installation and Maintenance and Support

Fully Diluted: 48 million

Management

Approx Float: 10 Million
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Industry Growth Drivers

Revenue

ar e Global market for telecommunications services: $3.9 trillion*
(TTM): $27.3 million

e Global market for telecom infrastructure services: $70 billion**

e Enterprise customers are now acutely focused on cost containment

e Businesses are also striving to improve efficiency, which creates new sales and
revenue opportunities for Beacon

e By outsourcing network infrastructure management enterprise customers can realize
immediate and significant reductions in their network expenditures

Telecommunications Industry Association (TIA)
KTechnology Business Research

Quarterly Rev
Growth
(YOY):

Gross Profit

(TTM): $3.6 million

/




Beacon Enterprise Solutions Group (BEAC)

$12,000,000 In Millions Growth Strateqy

Revenue Growth

$10,000,000 -

$11
Net Sales by Quarter e  The company recently announced over $50 million in
$8.6 new contracts
e  The contracts will impact sales for the next 1-3
$8,000,000 - years
e Beacon will aggressively expand globally throughout
$6,000,000 Europe, the Middle East and Northern Africa
$4 e Working on projects in over 10 countries with
$4,000,000 o1 823 $i l a projected revenue of $19.5 million over 3

years
$2,000,000 e Inthe United States the company has strong growth
. from both existing and new customer relationships
Q1A'09 Q2A'09 Q3A'09 Q4A'09 Q1A'10 Q2E'10 . Grow from 3 cities with a phySicaI presence to
9 cities with a physical presence in 2010

YOY Revenue Grow (EUITEI e Once a customer is acquired Beacon has

$50,000,000 NSRRI significant cross selling opportunities
Profitability in FY 2010
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On Your Side~

Senior Officer and Directors

Bruce Widener, Chairman and CEO

e Over 20 years industry experience.

¢ Founding executive of UniDial/Lightyear
Network Solutions, which grew from start
up to over $220 million in sales within six
years.

¢ Previously with WorldTel Services, LiTel/LC
International and Charter Network.

Jerry L. Bowman, RCDD, NTS, CISSP, CPP

Senior VP of Global Services

e Over 25 years industry experience.

e Former MD/VP of Avaya/CommScope
managing global services delivery business,
unit

¢ BICSI Board of Directors and ISC
Educational Advisory Board

Victor Agruso, Chief Human Resources

e Over 20 years of corporate leadership and
international experience.

¢ Previously held executive HR positions with
Nike, Hallmark Cards and Humana.

e Strategic planning, organizational develop-
ment, talent management.

Michael Grendi, CPA, MBA, CFO

¢ Over 20 years of finance, accounting and
international M&A experience.

o Former head of domestic corporate finance
of Yum! Brands (NYSE: YUM), former CFO of
the Americas for Travelex, a Wksed
global technology company.

' John D. Rhodes Ill, M.D., F.A.C.C, Director

o Former Chief Fellow in Cardiology at the
University of Louisville School of Medicine.

e Founding investor in Texas Roadhouse
Restaurants (NASDAQ: TXRH)

e Founding investor and Chairman of
Glyphics Communications

J. Sherman Henderson, Director

e Over 35 years of business experience.

o Currently president and CEO of Lightyear
Network Solutions, LLC.

e Chairman of COMPTEL, one of the leading
U.S. communications trade associations.

This information does not provide an analysis of the Company’s financial position and is not a solicitation to purchase or sell securities of the Company. Alliance Advisors, LLC, its
affiliates, officers, directors, subsidiaries and agents of this information have been compensated by Beacon Solutions Group. In preparing this information, Alliance Advisors has relied upon
information received from the Company, which, although believed to be reliable, cannot be guaranteed. This information is not an endorsement of the Company by Alliance Advisors and
Alliance Advisors is not responsible for any claims made by the Company. You should independently investigate and fully understand all risks before investing. This profile contains forward-
looking statements that are made pursuant to the Safe Harbor provisions of the Private Securities Litigation Reform Act of 1995. Forward-looking statements involve risks, uncertainties and
assumptions as described from time to time in registration statements, annual reports and other periodic reports and filings of the Company filed with the Securities and Exchange Commission.



